
	JOHN JIMENEZ
2005 Penn Street
St. joseph, MO
                                                                             MOBIL 815-342-1000                                                                                                   
jjapple57@hotmail.com 

	OBJECTIVE: TO WORK WITH AN ORGANIZATION THAT CAN UTILIZE MY EXTENSIVE BACKGROUND IN SALES MANAGEMENT, MARKETING AND PRODUCT DEVELOPMENT, WITH A FOCUS ON DRIVING LONG TERM, PROFITABLE, REVENUE GROWTH.


EXPERIENCE
2012 – PRESENT
john jimenez, ST. JOSEPH, MO
· operating A REP AGENCY, developing programs with MANUFACTURER’S PRODUCING  housewares, Food, oUTDOOR ENTERTAING, home organization, hba, seasonal, wipes, cleaning and floor covering
· DEVELOPED LICENSED AND PRIVATE BRANDED PROGRAMS FOR WALMART, TARGET, home depot, BED BATH & BEYOND, WALGREENS, SAM’S CLUB, albertson’s Kroger, Hyvee, HEB, Shoprite, aldi, Schnuck’s supermarkets, cosentinos supermarkets, dOLLAR gENERAL, cASEY’s AND SEVERAL OTHER KEY RETAILERS.
· developed ncaa, nfl, nhl, mlb, NLBM and nba programs with licensing partners.
· 2012 TO PRESENT HAVE GENERATED SALES APPROXIMATELY $59,500,000.


2005-2012
VICE PRESIDENT OF SALES – US ACRYLIC, LIBERTYVLLE, IL
· HOUSEWARES MANUFACTURER – seasonal TABLETOP/ hOME STORAGE & oRGANIZATION
· 2005-2012 GREW SALES $12,000,000 TO $20,500,000, WITH AN AVERAGE ITEM UNIT COST OF SUB $1.00
· 2005-2012 placed seasonal tabletop programs with albertsons, safeway, kroger, schnucks, hyvee, Publix, wegmans, tops, giant FOODS, and several other regional supermarket chains.
· DEVELOPED 60 NEW PRODUCTS THAT WERE PLACED WITH Albertson’s, Kroger, TARGEt, WALMART, SAM’S CLUB,  BED BATH & BEYOND, cvs AND MANY MORE

1998-2005
vice president of sales – Stylemaster, CHICAGO, IL 
· DOMESTIC MANUFACTURER OF PLASTIC STORAGE & ORGANIZATION AND TABLETOP PRODUCT.
· 1998-2005 grew sales $7,000,000 to $19,000,000
· DEVELOPED A UNIQUE MODULAR STORAGE SYSTEM THAT INCORPORATED DRAWERS, CABINETS AND CUBES. THIS PRODUCT LINE WAS SUCESSFULLY LAUNCHED TO WALMART, TARGET AND OFFICE DEPOT, PRODUCING $4,500,000 IN THE FIRST 24 MONTHS.
· HIRED TRAINED AND MANAGED 14 REP GROUPS.


1993-1998
director retail sales – tenex, ELK GROVE, IL
·  Domestic manufacturer of storage & organization AND FLOOR PROTECTION products. 
· 1993-1998 successfully launched 80 new products across MULTIPLE RETAIL CHANNELS OF DISTRIBUTION.
· 1993-1998 STORAGE AND ORGANIZATION PRODUCT SALES GREW from $0 to $40,000,000.
· Successfully sold floor protection programs to Lowes, Home Depot, Walmart, Ace, truevalue, do it best and several others.
· hired, trained AND MANAGED 21 rep groups.



education
	
BACHELOR OF SCIENCE: marketing, missouri western state universITY
Skills
	STRONG INTERPERSONAL SKILLS
DETAIL ORIENTED
ORGANIZATIONAL MANAGEMENT


activities
· MEMBER - ST. THOMAS THE APOSTLE CATHOLIC PARISH
· VOLUNTEER - UNITED CEREBAL PALSY
· VOLUNTEER – NEGRO LEAGUE BASEBALL MUSEUM
· COACH  – YOUTH BASEBALL, FOOTBALL AND BASKETBALL

	BROAD PRODUCT DEVELOPMENT EXPERIENCE
EXTENSIVE EXPERIENCE IN PRODUCT LAUNCHES
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