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OBJECTIVE:
Hard working, always on time, and always present worker. I was laid-off from a position held for 4 
years, and had a terrible time recovering and finding a permanent spot to continue my career. Took 3 
years to get where I wanted to be, and now I’ve been laid off for the third time in four years because of 
Covid. I am looking to exit the industrial sect and find something more permanent, perhaps in 
technology.
SUMMARY OF QUALIFICATIONS:
I do have experience in a machine shop, as well as 4 years in the pre-production offices at VTS.
I had several months running the large industrial saw, cutting steel and Stainless Steel parts in
a small fabrication shop. I started learning the ropes and operating CNC machines in said shop. 
Although had only just started learning setups. Can read prints and have experience in checking for 
manufacturing issues that may arise in the building process. Familiar with terminology in Hydro Pumps
and Powder Coatings. Experienced in various CAD programs, as well Adobe Design Suite, 
Dreamweaver, Photoshop, Inkspace, Krita, and beginning to learn the Linux OS. 20+ years of customer
service and retail. Spent many years in rent-to-own as delivery and setup. I was also an accounts 
manager for a couple of years, as well as doing sales. During my time at Sam's Club I was offered 
management, but turned it down. I was young and didn't want to relocate at the time.
WORK EXPERIENCE:
Company Name: North Basin Coating
April 2018-June 2020
Position: Corporate Estimator/ 53K a year
-I worked on pricing internal and external coatings on large quantities of oilfield piping using a specific
application and Isometric drawings.
-In the absence of actual Isometrics, I leaned heavily on the Bill of Materials.
- Using an assigned company phone and e-mail I stay in close contact with customers as a technical 
part of the sales team.
-Salaried employee that kept company phone on me day and night for work calls.

Company Name: Vertical Turbine Specialists
Feb 2018-April 2018
Position; CNC Operator/ $13 an hour
Returned to VTS after having issues with Ashley Furniture and worked learning CNC machines again.  
Unfortunately, I never excelled at the set up portion. I never got much further than being a basic button 
pusher. 

Company Name: Ashley Furniture Warehouse
2017- 2017
Returns/Inventory/Customer Pick-up/ $8 an hour
• Part of the Inventory Team
• First part of the day is processing all undelivered furniture and determining whether it will be
returned into the system for reschedule.
• Handle all Customer Pick-Ups. My favorite part of the day. I located purchased furniture for
customers and load it in their vehicles/trailers. My biggest goal is making sure I provided a
better experience than in the store.



Company Name: Certified By Pollard Used Cars
2017 to 2017
Salesman
 I was largely unsuccessful at car sales. Despite 20 years in retail sales experience, I

found I'm just not the person for car sales.
 Even being unsuccessful at sales, I still looked for busy work. Moving cars on the lot,

straightening them, and gassing them up when needed.

Company Name: Auto-Chlor-Systems
2016 to 2017
Route Sales $13 an hour +comission
 At Auto-Chlor I traveled a route through New Mexico and South Texas, servicing dish

machines in various restaurants, bars, jails, and schools. I fixed and cleaned the machines, as
well as sold in various soaps, cleaners, and degreasers.
 In my first month, my sales were up 65% from that time the previous year.

Company Name: Aaron's Sales and Lease
2016 to 2016
Product Technician/ $11 an hour
 This was my second time time with Aarons. I was there 6 years previously
 As a Product Technician, my job was product delivery and set-up for customers. It required a

friendly and out-going personality, as well as much product knowledge.
 During my first time with Aarons, I mostly floated positions. I had been an Account Manager

for the Brownfield store, so I had been trained for everything. Here, I worked hard to meet
monthly goals and quotas. I took payments, held keys, helped deliver, and made sales.

Ultimately I asked the regional to allow me to return to a Lubbock store to ease wear and tear
on my vehicle driving back and forth. He allowed it, and I was dubbed the head Product
Technician. I kept the delivery guys on time and on task. I stayed in store and helped sales,
as well as filled in when accounts needed help.
The second time, I got laid off after their sales started dropping.

Company Name: Jaguars Gold Club
2016 to 2016
Floorhost/Bouncer / Minimum +tips
 Most of my job was protecting the dancers from handsy customers. Mostly, the manager

preferred me watching in the VIP room as I was the most physically imposing and watchful
bouncer.
 I also sold drinks to customers and kept a running inventory of t-shirts that the dancers sold

twice nightly.
 Was never intended as a permanent job.

Company Name: Vertical Turbine Specialists
Pre-production/ 43K a year
2012 to 2016
At VTS, I worked in the pre-production offices. It was my job to look over all blueprints that
came through and check all the engineering specs for mistakes. Any math that was done
incorrectly. Anything drawn incorrectly, all charges were done correctly, and get all prints



ready for the production guys to view without issues. Afterwards, I entered the BOM into the system to 
help creat workflow. At the end of the week we’d gather and organize the shop’s paperwork for the 
following week. Occasionally, I would do my own CAD drawings for customers that may have sent us 
overly simple prints, or maybe no prints.
Was ultimately laid off with half the other employees during a large-scale cutback.

COMPANY NAME: T&M Machine
Saw guy and CNC Operator/ $13 an hour
2011-2012
In my time and T&M (now closed) I operated a large industrial saw before eventually beginning to 
operate the CNC Machines. I also spent a small amount of time assisting in machine repair. During my 
time there the shop relocated and it was my responsibility to run all the CAT-5 cable for the building. I 
did work nights from 5pm-5am Eventually, I left after being offered a job by a friend at VTS for more 
money.

COMPANY NAME: Aaron's Sales and Lease
Delivery/Account Management/Sales/ $11 an hour
2006-2011
This was my first time at Aaron's. I was mostly a floater, as I was trained for everything.

COMPANY NAME: Sam's Club
Electronics/Produce/Frozen/Hardlines $12 hour
2000-2006
At Sam's I started and finished in the electronics dept. I sold computers, household electronics, 
cameras, TVs, and appliances. I setup the TV display wall, including running all the cable to be unseen 
by customers. In between I also ran the produce and frozen depts., as well as the hardline dept. I was 
offered management under the condition I relocated. At the time, I was young and didn't want to move. 
I'm more open to it now.

EDUCATION:
BA in Graphic Design, Art Institute of Pittsburgh, PA
Minored in Digital Design
2008-2012

COMPUTER SKILLS:
Programming: Programming skills are mostly limited to HTML and Web Design
Engineering Software: Familiar with various CAD design programs.
Office Applications: Experienced in all of Windows Office, as well as Third Party versions like
Apache and Libre.
Platforms: Mostly experienced in WINDOWS machines, but started learning Linux

LANGUAGES:
English: Native language
Spanish: Novice from High School

ACTIVITIES AND INTRESTS:
Well-versed in computers and most electronics, and heavily experienced in pen and pencil art. 

REFERENCES:



Matt Lemaire: Business Manager at North Basin Coating   (806) 891-8037
Ken Harding: Accounting at NorthBasin Coating   (806) 891-0718


